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Miller Canfield Co-Sponsors Event on Business Acquisitions or Sales

February 7, 2006

As the economy improves, industry experts are forecasting a pick-up in the pace of mergers and acquisitions. If you've
been thinking of selling your company or purchasing a company, now is a good time to assess the situation and position
yourself to take advantage of opportunities as they unfold.

The law firm of Miller Canfield and M&A advisory firm, Levi Littell Herbst & Co. present “Making the Right Business
Acquisitions or Sales: Strategies for Acquiring, Growing, and Selling a Successful Business” on Tuesday, February 21,
from 1:30 - 4:30 p.m. at the Fetzer Center at Western Michigan University in Kalamazoo. This seminar is designed for
CEOs, CFOs and corporate officers considering mergers, acquisitions or divestiture activity.

"The program presents a framework for companies seeking to enter the acquisition market for the first time, and for
experienced acquirors seeking strategies to maximize locating the optimal targets,” said Phillip Torrence, a corporate
attorney from the Kalamazoo office of Miller Canfield and one of the presenters.

Evaluating the M&A market, financing options, acquisition process and terms, and closing and integration will be
discussed.

There is no cost to attend. Reservations are required to Sally Roschek at 269/ 383-5836 or Roschek@millercanfield.com.

Levi, Littell, Herbst & Co. is a mergers & acquisitions advisory firm specializing in middle market acquisitions and
divestitures and is located in Chicago, New York City and London.

The 350-attorney law firm of Miller, Canfield, Paddock and Stone, P.L.C. was established in Detroit in 1852 and has
offices in Ann Arbor, Detroit, Grand Rapids, Howell, Kalamazoo, Lansing, Monroe, Saginaw, and Troy, Michigan. Other
offices are located in New York City, Pensacola, Florida, Windsor, Ontario, and in Gdynia, Warsaw, and Wroclaw, Poland.
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