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Miller Canfield Global Strategies

Miller Canfield Global Strategies (MCGS), a subsidiary of Miller, Canfield, Paddock and Stone, provides advice on all
aspects of the sale of U.S. defense goods and services to international customers. Headquartered in Washington, D.C.,
we advise both U.S. industry clients and the procurement authorities of U.S. partner nations (that is, the purchasers of
U.S. defense goods and services) to structure and implement the sale and purchase of U.S.-sourced defense goods and
services in a timely and cost-effective manner. We have worked across the entire sale process, with particular expertise
with respect to Foreign Military Sales (FMS), Direct Commercial Sales (DCS), Offset Programs, and Risk Management
advice. For more information, please visit the MC Global Strategies website.


